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DISCLAIMER AND/OR LEGAL NOTICES 
The information presented herein represents the views of the author as of the 
date of publication. Because of the rate with which conditions change, the author 
reserves the right to alter and update their opinions based on the new conditions. 
This report is for informational purposes only and the author does not accept any 
responsibility for any liability resulting from the use of this information.  While  
every attempt has been made to verify the information provided here, the author  
and their resellers and affiliates cannot assume any responsibility for errors,  
inaccuracies, or omissions. Any slights of people or organizations are unintentional. 
   Master Reseller/Giveaway License  
• You have full master resell rights to this product. 
• You MAY resell this product and give master resale rights to your customers.  
• You MAY offer this product as a bonus to a PAID product. 
• You MAY include this product on a FREE or PAID membership site. 
• You MAY give this product away for free. 
• You May sell this product or give it away on Ebay or any other auction site. 
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Click Here For:
Copyright & Trademark Notices, Limits of Liability & Disclaimers of Warranties,

Affiliate Compensation Disclosure, and Earnings & Income Disclaimer

http://viralebookexplosion.com?id=673
http://www.jeffdedrick.com/copyrightanddisclaimers/copyright_and_trademark_notices.pdf
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Learn How You Can Easily Build A Massive List 
& Earn More Cash With A Step By Step 
Plan That Makes It Impossible To Fail! 

Click Here To Get Started!

http://www.affiliatefunnel.com/?referer=premier333 
http://8a1de2mwsfbzby1kymifth0yo9.hop.clickbank.net/?tid=10TOP5
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Here Are The 7 Most Common 
Mistakes Made in Affiliate Marketing 

 
 
Affiliate Marketing – The Best Place to Start 
 
Everyone has to start somewhere. And, for neophyte Internet marketers, the best 
place to start may be with affiliate products. Rather than going through the 
laborious and expensive process of creating your own product (of dubious 
quality) and then trying to market it to the masses, why not start by finding a 
product that is well put-together and comes from someone who already has a 
high degree of credibility? You could save a lot of time, money, frustration, and 
will power; and you could make money in the process, too—in fact, really, really 
good money. Many top Internet marketers today still sell affiliate products, even 
though they make a killing off of their own. Why? Because it’s still fantastic 
money and little effort is required. 
 
Now, with that said, it’s important to mention that affiliate marketing is no walk in 
the park, either. It’s certainly easier than pulling off a Jeff Walker-style massive 
product launch, but, like anything else, there are plenty of pitfalls just waiting to 
consume you and your money. Do yourself a favor: heed what I say and avoid 
those pitfalls. In this section, I will go over the top 7: 
 
Pitfall #1: Choosing a Bad Product to Promote 
 
Not all products are created equal. In fact, that is probably the driving motivation 
behind your decision to sell affiliate products: for the most part, you have 
accepted that there are plenty of high-quality products already on the market; 
and, if you create your own, it might not compare favorably. 
 
If you decide to pick your product off of a list on Clickbank, select very carefully. 
Rather than haphazardly selecting the product with the highest commission, look 
for ones that have the highest popularity and gravity ratings. If a lot of people are 
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buying them often, they must be better than other products for sale within that 
niche.  
 
In addition to picking good products within niches, you will also want to look for 
good niches. Here’s a stupid tip that will illustrate my point nonetheless: don’t sell 
garden hoses in the winter. No one will buy. Focus on products that a lot of 
people want; and if their popularity just surged, now is the best time to get in the 
market. 
 
Pitfall #2: Picking a Low Converter 
 
As an affiliate marketer, your goal is to profit from the hard worker others have 
done; and from the money they have spent on copywriters, product developers, 
and software. If you select a product that underutilizes these advantages, you are 
likely to benefit less. 
 
Take, for instance, conversion rates. Not all product creators hire a top-notch 
copywriter. In fact, many of them just write their own copy. Many also don’t hire 
someone to do graphs for the sales page. Instead, they try to do their own. The 
end result? The page looks hideous, the copy contains major errors, and the 
product converts poorly. 
 
Before you start promoting any particular product, read the sales page carefully 
and compare it with others. Do you feel compelled to buy? Did the graphics throw 
you off? Did the copy fail to reel you in for the catch? These can all amount to 
fatal errors for both the seller and you. You cannot help the seller at this point, 
but you can avoid his product and find a better one. Do yourself a favor: choose 
your products carefully. 
 
Pitfall #3: Selling Snake Oil for a Snake Oil Salesman 
 
This pitfall is especially important to avoid if you have a list. All it takes is one 
erroneous product promotion and you could end up with a mass exodus from 
your list. Again, don’t make this error. 
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Even though you may be tempted to promote the next “biggest launch,” make 
sure you don’t buy into just anything. Several marketers have lamented their 
choices to promote the Rich Jerk’s latest offering after list members complained 
that his sales page was loaded profanity and sexist comments. Don’t be one of 
these guys. Make sure you carefully inspect anything before you promote it to 
your list. Unless you happen to be the Rich Jerk, you probably don’t want people 
to think you’re just that—a rich jerk. 
 
Additionally, avoid jumping on the affiliate product bandwagon for major 
promotions. Instead, wait until the buzz dies down slightly; and then release a 
comprehensive review (something most affiliate marketers do not provide) of the 
product. This has a much better chance of getting sales for you; and it will also 
help you to maintain credibility. 
 
Last, avoid promoting products that make outrageous and fallacious claims. As 
Carl Sagan once said “Extraordinary claims require extraordinary evidence.” In 
most cases, these snake oil peddlers cannot provide you with any extraordinary 
evidence, but they do make the claims. Avoid promoting them and becoming 
associated with them. 
 
Pitfall #4: Picking Products that Offer Meager Commissions 
 
If you’re marketing to a list of people, they’re only going to consider so many 
product offers in a given period of time, so select the ones you promote wisely. If 
you promote something that only generates a 25% commission for you, then 
you’re leaving a lot on the time. In reality, you could probably find a similar 
product that offers a 50% or 75% commission. 
 
In terms of the actual dollar value of the commission – don’t sweat that as much. 
While many top name Internet marketers now say that they concentrate on 
promoting high-ticket items (since only a few sales will generate a lot of money), 
you can still make a killing selling relatively cheap reports. The rising popularity of 
the $7 report is testament to this fact. 
 
So avoid the cheapo sellers, but don’t worry as much about the price. 
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Pitfall #5: Failing to Collect Leads 
 
Always, always, always capture leads. Rather than generating traffic through pay 
per click, search engine optimization, and other methods and then sending that 
traffic to your affiliate link, you should make an effort to convert them into list 
members first. Why? Two reasons: simple mathematical reasoning and the 
collective experience of many marketers. 
 
The simple mathematical reasoning goes something like this: virtually everyone 
who would have purchased the product will opt in to your mailing list. And many 
who definitely would not have purchased the product will opt in to your mailing 
list. Instead of converting at a rate of around 1-3% (in affiliate sales), you will 
convert between 15 and 40% of visitors (to your mailing list). From there, you will 
get the chance to contact the willing buyers and the more reluctant. Additionally, 
once they’re on a list, this is no longer a one-off effort. You get the chance to 
market to them again and again for months or even years. 
 
As a marketer, one of the best tools you have available is your list. Always, 
always, always use your list over the one-off sale. 
 
Pitfall #6: Ignoring the Importance of Timeliness 
 
In business in general, the quick often outcompete those endowed with greater 
resources. Today, Google is no longer a small company with meager revenues, 
but in the past, it emerged from nowhere to outcompete massively well-endowed 
rivals; and it did so with cunning. 
 
How does this apply to you? Successful affiliate product promotion requires you 
to do more than simply slap an affiliate link in an email and send it out to a couple 
thousand people. If you expect them to actually buy, your email should be 
newsworthy – not promotional. 
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If you can genuinely write your email as if it were a news announcement, you are 
far more likely to draw interest than if you send a link to an Internet marketing 
ebook that was written in 1998 and wasn’t particularly popular then. 
 
You need to find product launches that qualify as an “event.” Find something so 
big that people follow the event and comment on it. If you can find such a product 
(say, the iPhone of Internet marketing products), it is critical that you engineer 
your own build-up and release, centered on the build-up and release of the 
product. You will want to make sure that your list members purchase from you, 
rather than from another list owner. 
 
To make it short and sweet: pay attention to the clock and the calendar. If there’s 
a big launch coming up, you need to capitalize on it quickly. There may not be a 
second window for opportunity. So take it when you have it. 
 
Pitfall #7: Ignore Important Numbers 
 
Many affiliate marketers fail to make many of the small—yet important—
calculations needed in order to run a business and ensure you are in profit. For 
instance, many affiliate marketers will completely ignore the portion Clickbank 
extracts from each sale. Instead, they’ll simply look at the price and the 
commission. 
 
Additionally, many will ignore conversion rates, pay per click bids, and the 
amount of time they put into projects. They’ll also fail to make realistic estimates 
of how much promotional efforts will cost; and how much of a risk they’ll be. 
They’ll glaze over all of these minor details and devote the majority of their time 
to daydreaming about the riches they will rake in. 
 
Unfortunately, affiliate marketing doesn’t work like that. If you’re paying too much 
for traffic; if your conversion rates are too low; if you put too much time into 
projects that don’t have high yields – the outcome is bad. Your numbers won’t 
add up. At the end of the day, month, or year, you may end up in debt, rather 
than profit. And since you’re a sole proprietor, not a CEO of a corporation, that 
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means you don’t get paid at all. Even worse, you might lose some of your own 
money that you worked hard to get. 
 
Conclusion 
 
So how does all of this come together? As you read, there are seven common 
pitfalls in affiliate marketing. If you fall into them, you affiliate marketing will put 
you in debt, rather than making you wealthy. 
 
So how can you avoid these traps, make better decisions, and ultimately become 
wealthy via affiliate marketing? First, start by selecting products that are actually 
good. As I mentioned previously, a low demand product will make few sales, no 
matter how hard you try to promote it. If the demand isn’t there, you can’t create 
it. Don’t try. 
 
Next, within the niches that are in high demand, look for a product that is actually 
a winner. Find something that converts very well. You can do this by looking for 
high-popularity, high-gravity products on Clickbank. You can also do this by 
scanning salespages to find ones with extraordinarily compelling copy, good 
bonuses, and reasonable prices. 
 
In addition to choosing a product that is likely to convert well, you will also want 
to make sure that the claims are reasonable and that the seller is credible. One 
bad product could seriously knock you down a few pegs with your list members. 
Making a single sale and losing an otherwise repeat-buyer is rarely worth it. 
 
 Once you start generating traffic for your affiliate marketing campaigns, 
remember to drive it to an opt-in form – NOT to your affiliate link. If you send the 
person directly to an affiliate link, you are likely to never hear from that person 
again, whether or not it results in sale. Collecting leads is critically important. If 
you fail to do so—as many affiliate marketers do—you are leaving a lot of money 
on the table relative to the amount you are spending. 
 
Last, do yourself a favor and keep track of conversion rates, bid prices, 
commission rates, product broker fees, and all the other little numbers that 
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affiliate marketers prefer to ignore. Knowing, understanding, and tweaking these 
numbers could be the difference between profit and debt. You can ignore them if 
you want, but doing so will not improve your business. 
 
With all of that said, you’re now ready to take a crack at affiliate marketing. There 
are a lot of risks involved, but you already know the big seven; avoid these, and 
you’ll sail through into profit, following the trail of past super affiliates. 
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COPYRIGHT AND TRADEMARK NOTICES

LIMITS OF LIABILITY & DISCLAIMERS OF WARRANTIES

The materials in this eBook are provided "as is" and without warranties of any kind either express or implied. The Author disclaims all warranties, express or 
implied, including, but not limited to, implied warranties of merchantability and fitness for a particular purpose. The Author does not warrant that defects will 
be corrected, or that that the site or the server that makes this eBook available are free of viruses or other harmful components. The Author does not 
warrant or make any representations regarding the use or the results of the use of the materials in this eBook in terms of their correctness, accuracy, 
reliability, or otherwise. Applicable law may not allow the exclusion of implied warranties, so the above exclusion may not apply to you. 
 
 Under no circumstances, including, but not limited to, negligence, shall the Author be liable for any special or consequential damages that result from the use 
of, or the inability to use this eBook, even if the Author or his authorized representative has been advised of the possibility of such damages. Applicable law 
may not allow the limitation or exclusion of liability or incidental or consequential damages, so the above limitation or exclusion may not apply to you. In no 
event shall the Author's total liability to you for all damages, losses, and causes of action (whether in contract, tort, including but not limited to, negligence or 
otherwise) exceed the amount paid by you, if any, for this eBook. 
 
Facts and information are believed to be accurate at the time they were placed in this eBook. All data provided in this eBook is to be used for information 
purposes only. The information contained within is not intended to provide specific legal, financial or tax advice, or any other advice whatsoever, for any 
individual or company and should not be relied upon in that regard. The services described are only offered in jurisdictions where they may be legally 
offered. Information provided is not all-inclusive, and is limited to information that is made available and such information should not be relied upon as 
all-inclusive or accurate. 
 
For more information about this policy, please contact the Author at the e-mail address listed in the Copyright Notice for this eBook. 

This eBook is Copyright © 2010 jefffdedrick.com, Inc. (the “Author”). All Rights Reserved. Published in the United States of America. The legal notices, 
disclosures, and disclaimers at the front of this eBook are Copyright © 2009 Law Office of Michael E. Young PLLC, and licensed for use by the Author. All 
rights reserved.
 
No part of this eBook may be reproduced or transmitted in any form or by any means, electronic or mechanical, including photocopying, recording, or by
an information storage and retrieval system -- except by a reviewer who may quote brief passages in a review to be printed in a magazine, newspaper, 
blog, or website -- without permission in writing from the Author. For information, please contact the Author by e-mail at jeff@secretarticleconverter.com or
 by mail at 2100 E. Milwaukee St.  Suite L21, Janesville, WI  53545.
 
All trademarks and service marks are the properties of their respective owners. All references to these properties are made solely for editorial purposes. Except 
for marks actually owned by the Author, the Author (as both author and as publisher) does not make any commercial claims to their use, and is not affiliated 
with them in any way.
 
Unless otherwise expressly noted, none of the individuals or business entities mentioned herein have endorsed the contents of this eBook.

This eBook contains hyperlinks to websites and information created and maintained by other individuals and organizations. The Author does not control or 
guarantee the accuracy, completeness, relevance, or timeliness of any information or privacy policies posted on these linked websites.
 
You should assume that all references to products and services in this eBook are made because material connections exist between the Author and the 
providers of the mentioned products and services (“Provider”). You should also assume that all hyperlinks within this book are affiliate links for either (a) the 
Author or (b) someone else who is an affiliate for the mentioned products and services (individually and collectively, the “Affiliate”). 

The Affiliate recommends products and services in this eBook based in part on a good faith belief that the purchase of such products or services will help readers 
in general. The Affiliate has this good faith belief because (a) the Affiliate has tried the product or service mentioned prior to recommending it or (b) the Affiliate 
has researched the reputation of the Provider and has made the decision to recommend the Provider’s products or services based on the Provider’s history of 
providing these or other products or services. The representations made by the Affiliate about products and services reflect the Affiliate‘s honest opinion based 
upon the facts known to the Affiliate at the time this eBook was distributed by the Affiliate.
 
Because there is a material connection between the Affiliate and Providers of products or services mentioned in this eBook, you should always assume that the 
Affiliate may be biased because of the Affiliate’s relationship with a Provider and/or because the Affiliate has received or will receive something of value from 
a Provider. 
 
Perform your own due diligence before purchasing a product or service mentioned in this eBook. The type of compensation received by the Affiliate may vary. 
In some instances, the Affiliate may receive complimentary products, services, or money from a Provider prior to mentioning the Provider’s products or services 
in this eBook. 
 
n addition, the Affiliate may receive a monetary commission or non-monetary compensation when you take action by clicking on a hyperlink in this eBook. This 
includes, but is not limited to, when you purchase a product or service from a Provider after clicking on an affiliate link in this eBook. 

EARNINGS AND INCOME DISCLAIMER 

No Earnings Projections, Promises or Representations 
 
For purposes of this disclaimer, the term “Author” refers individually and collectively to the author of this eBook and to the affiliate (if any) whose affiliate links are 
embedded in this eBook.  
 
You recognize and agree that the Author has made no implications, warranties, promises, suggestions, projections, representations or 
guarantees whatsoever to you about future prospects or earnings, or that you will earn any money, with respect to your purchase of this eBook, and that the Author 
has not authorized any such projection, promise, or representation by others.  



 
Any earnings or income statements, or any earnings or income examples, are only estimates of what you might earn. There is no assurance you will do as well 
as stated in any examples. If you rely upon any figures provided, you must accept the entire risk of not doing as well as the information provided. This applies 
whether the earnings or income examples are monetary in nature or pertain to advertising credits which may be earned (whether such credits are convertible 
to cash or not). 
 
There is no assurance that any prior successes or past results as to earnings or income (whether monetary or advertising credits, whether convertible to cash 
or not) will apply, nor can any prior successes be used, as an indication of your future success or results from any of the information, content, or strategies. 
Any and all claims or representations as to income or earnings (whether monetary or advertising credits, whether convertible to cash or not) are not to be 
considered as "average earnings". 
 
Testimonials & Examples
 
Testimonials and examples in this eBook are exceptional results, do not reflect the typical purchaser's experience, do not apply to the average person and are 
not intended to represent or guarantee that anyone will achieve the same or similar results. Where specific income or earnings (whether monetary or 
advertising credits, whether convertible to cash or not), figures are used and attributed to a specific individual or business, that individual or business has 
earned that amount. There is no assurance that you will do as well using the same information or strategies. If you rely on the specific income or earnings 
figures used, you must accept all the risk of not doing as well. The described experiences are atypical. Your financial results are likely to differ from those 
described in the testimonials.  
 
The Economy
 
The economy, both where you do business, and on a national and even worldwide scale, creates additional uncertainty and economic risk. An economic
recession or depression might negatively affect your results. 
 
Your Success or Lack of It
 
Your success in using the information or strategies provided in this eBook depends on a variety of factors. The Author has no way of knowing how well you 
will do, as he does not know you, your background, your work ethic, your dedication, your motivation, your desire, or your business skills or practices. 
Therefore, he does not guarantee or imply that you will get rich, that you will do as well, or that you will have any earnings (whether monetary or advertising 
credits, whether convertible to cash or not), at all.   Businesses and earnings derived therefrom involve unknown risks and are not suitable for everyone. 
You may not rely on any information presented in this eBook or otherwise provided by the Author, unless you do so with the knowledge and understanding 
that you can experience significant losses (including, but not limited to, the loss of any monies paid to purchase this eBook and/or any monies spent setting 
up, operating, and/or marketing your business activities, and further, that you may have no earnings at all (whether monetary or advertising credits, whether 
convertible to cash or not).
 
Forward-Looking Statements
 
Materials in this eBook may contain information that includes or is based upon forward-looking statements within the meaning of the securities litigation 
reform act of 1995. Forward-looking statements give the Author's expectations or forecasts of future events. You can identify these statements by the fact 
that they do not relate strictly to historical or current facts. They use words such as “anticipate,” “estimate,” “expect,” “project,” “intend,” “plan,” “believe,” 
and other words and terms of similar meaning in connection with a description of potential earnings or financial performance.
 
Any and all forward looking statements here or on any materials in this eBook are intended to express an opinion of earnings potential. Many factors will 
be important in determining your actual results and no guarantees are made that you will achieve results similar to the Author or anybody else, in fact no 
guarantees are made that you will achieve any results from the Author's ideas and techniques found in this eBook. 
 
Purchase Price
 
Although the Author believes the price is fair for the value that you receive, you understand and agree that the purchase price for this eBook has been 
arbitrarily set by him. This price bears no relationship to objective standards. 
 
Due Diligence
 
You are advised to do your own due diligence when it comes to making business decisions and should use caution and seek the advice of qualified 
professionals. You should check with your accountant, lawyer, or professional advisor, before acting on this or any information. You may not consider any 
examples, documents, or other content in this eBook or otherwise provided by the Author to be the equivalent of professional advice.  
 
The Author assumes no responsibility for any losses or damages resulting from your use of any link, information, or opportunity contained in this eBook or 
within any other information disclosed by the Author in any form whatsoever. 
 
YOU SHOULD ALWAYS CONDUCT YOUR OWN INVESTIGATION (PERFORM DUE DILIGENCE) BEFORE BUYING PRODUCTS OR SERVICES 
FROM ANYONE VIA THE INTERNET. THIS INCLUDES PRODUCTS AND SERVICES SOLD VIA HYPERLINKS EMBEDDED IN THIS EBOOK. 
 


